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Importing and Exporting 

Are you considering expanding your business by 
importing or exporting goods? There are strict 
regulations on importing and exporting goods, so it is 
vitally important that you find out what applies to you. 

At www.business.gov.au (click on Importing & 
Exporting in the left-hand topics) you can read more 
to help you decide what you need to do.  The topics 
covered are: 

o Importing – 
Customs requirements 
Prohibited and restricted goods 
Quarantine requirements 
Assistance for importers 
Labelling requirements 

o Exporting – 
Develop an export plan 
Customs requirements for exports 
Quarantine controls on exports 
Financial assistance for exporters 
Information on exporting 
Free Trade Agreements (FTA’s) 
 

 

 

 

 

 

 

 

 

 

Free Tax Seminars 

The East Metro Small Business Centre is offering free 
Tax Basic Seminars in September. 

The seminars are being conducted by the ATO and 
will cover tax issues relevant to owning and operating 
a small business.  You will also receive practical tips 
for your business and can ask any tax related 
questions. 

The seminars run for 3 hours.  You can attend either 
on Tuesday 2nd September from 6:00pm to 9:00pm, 
or on Tuesday 9th September from 9:00am to 
12:00noon.   The venue is at the Seminar Room, 7th 
Avenue Bar & Restaurant, 74 Helena Street, Midland. 

Some of the topics covered will be: 

o Getting started in business 
o Income and expenses 
o Goods and Services Tax (GST) 
o Employing people 
o Reporting and paying tax 
o Record keeping 
o Dealing with the Tax Office 

Bookings are essential – phone 9247 6428 or email 
steph@sbceastmetro.com 

 

Assistance for Training 

You can apply for up to $200 towards your business 
training costs, by accessing the Small Business – 
Smart Business training voucher scheme.  If you are 
self-employed and employ fewer then 20 people then 
you may be eligible.   

To find out more, contact the East Metro Small 
Business Centre on 9274 6428 or email 
lee@eastmetrosbc.com  

 



Swan Home Based Business Network  August 2008  

 Funded through the OMCF  Page 2 of 2  

 

Making Partnerships Work 

A business partnership is the relationship between 
individuals carrying on business with a view to profit 
but take care, because choosing a business partner 
can be just as important as choosing a life partner.   
 
For all business partnerships, it’s highly advisable that 
an agreement be drawn up by a solicitor. The aspects 
to consider in a partnership agreement include the 
nature of the partnership, the length of time the 
partnership will be effective and what the cheque-
signing arrangements will be. 
 
However, if your partnership agreement is not in 
writing, then the provisions of the Partnership Act will 
apply.  Those contemplating entering into a 
partnership should consider very seriously the 
liabilities imposed on them by the Partnership Act.   
 
“Contractual liabilities” refer to the joint liabilities all 
partners incur if the business runs into trouble.  For 
instance, if the business fails and one partner has 
insufficient private assets to contribute his or her 
share of partnership debts, then the other partners will 
have to pay the shortfall. 
 
“Liability for wrongs to third parties”, applies where 
partners are jointly liable for the mistakes of a partner 
committed in the ordinary course of business, with or 
without the authority of the co-partners.  Innocent 
partners can also be responsible for damages caused 
by the negligence of a partner in the ordinary conduct 
of the business. 
 
So remember, the devil is in the detail!  Outgoing 
partners are not excluded from liability for debts 
incurred unless there is a specific agreement in place.  
To avoid any liabilities, an outgoing partner should 
also notify all persons with whom the firm has had 
dealings.  A notice in the daily newspaper is also 
recommended as a good idea. 
 
For a copy of the Business Brief on Partnerships or 
for information on any other small business matter, 
contact the Small Business Development Corporation 
on 131 BIZ or visit www.sbdc.wa.gov.au.  
 

 

 

 

 

The Importance of 

Networking 
 
Networking has two main objectives: 

1. To promote yourself, product/service and 
business 

2. To meet other people who may be able to help 
you, or be a potential customer 

Other benefits include keeping in touch with what is 
happening in the small business community, and 
reducing the isolation which is often a factor for home 
based business operators. 

There are a number of business associations in the 
Swan region that could provide useful contacts and 
information.  Most are happy for you to attend two or 
three meetings/events to decide whether you wish to 
become a member. 

o Ellenbrook & Districts Business Association, 9296 
8885, email edba@davidjob.com.au  

o Bullsbrook Chamber of Commerce, 9388 8100 

o Swan Chamber of Commerce, 9374 5000, email 
admin@swanchamber.com.au  

o Malaga & Districts Business Association, 9248 
2526, email execofficer@malagab2b.com.au  

 

Applying for Finance 

Applications for finance should provide a potential 
lender with sufficient information to adequately assess 
the applicant and the viability of the business venture.  

The business or project needs to be described in 
detail, and should be presented with a feasibility/ 
marketing strategy.  Financial information will be 
required, including specifics on the amount required 
and how the loan plus interest will be repaid.  It is 
important not to underestimate the amount you need 
to borrow. 

The Small Business Development Corporation 
conducts workshops on applying for finance.  Call 131 
249 or visit www.sbdc.com.au for more information. 

 

(Queries regarding any articles in this newsletter to 
dianne.matthew@swan.wa.gov.au )  


